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• The 2024 IBS drew record numbers as over 
76,000 attendees and 1,800 exhibitors 
packed the Las Vegas Conference Center 
and delivered a resounding endorsement of 
expectations for increasing tailwinds 
across the residential and light 
commercial end markets for both new 
construction and repair/remodel.

• Multiple factors, including the overall housing 
shortage, a historic dip in existing home
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Key 2024 IBS Takeaways

The 2024 IBS exhibitor show floor covered over 600,000 sqft. at the LVCC

sales, and affordability challenges continue to create a notable imbalance in the market, driving 
record levels of pent-up demand. As some or all of these factors begin to ease, experts believe 
they will support meaningful, long-term tailwinds across a variety of end markets. 

• Contractors and home builders are already signaling a meaningful increase in activity as 
the year progresses, expecting a ramp in land acquisition and construction activity.

• New home sizes are decreasing to combat affordability challenges. However, labor shortages 
remain top of mind and continue to drive increased costs for new construction. 

• While inflation worries have somewhat subsided early in 2024, they remain top of mind. Other 
potential headwinds, such as increasing environmental regulation and local land use 
decisions, are generating rising levels of concern for industry professionals.

• The recent announcement by the Biden administration signals a growing recognition that the 
current standstill in the market is unsustainable and, if improvement is slow to materialize, 
may require government action to resolve.
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New Construction Takeaways

1) Zonda Survey
2) Zonda New Home LSI

• Recent surveys and market indicators point to a meaningful ramp in both land development 
and housing starts.

• ~50% of builders are planning on being aggressive in their land acquisition strategy, 
compared to less than 5% 18 months ago.

• ~80% of builders anticipate more housing starts in their business than last year. While 
estimates for the total quantum of housing needed vary, the need for stimulating housing 
construction is clear. 

• The recent dip in the new home lot supply index, after a period of rapid growth, indicates new 
construction is ticking back up which will require additional land development.

• As a result, after consecutive declines in single family starts in ’22 and ’23, the National 
Association of Home Builders expects new construction activity to grow through 2027.

47% 46%

6%
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Full Steam Ahead Continuously
Moving Forward

Bidding Lower Pausing on Deals

% of Respondents Index Value

3) Zonda Survey
4) US Census Bureau

2024 Land Acquisition Strategy Survey1 New Home Lot Supply Index2
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Rising Inflation in the US Economy

Federal Environmental Regulations

Intervening in Local Land Use
Decisions

Taxes on Home Builders

Immigration Policies

Attempts to Limit Mortage Interest
Deduction

Employee Reporting Requirements

OSHA Regulations & Inspections
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Additional Thoughts

1) Bureau of Labor Statistics
2) Zonda Survey

Construction Job Openings1

Selected Innovative Brands

Thousands of Openings
• On the construction services side, labor 

shortages persist and continue near all time 
highs as measured by open construction 
positions. There were ~407,000 open positions in 
January 2024, and the Home Builders Institute 
estimates that ~740,000 new construction 
workers need to be hired per year to keep up 
with the housing shortage.

• In addition, while inflation concerns have eased, 
all other builder concerns grew in mind share. 
47% of builders mentioned environmental 
regulations, up from 41% in 2022, while 37% 
highlighted local land use decisions.

• Given the growing pressure, the Biden 
administration announced housing affordability is 
moving to the top of its agenda, outlining plans 
that aim to construct two million additional homes 
and increase affordability for both renters and 
homeowners. However, passing these measures 
through congress will be challenging at best.

• Specific legislative items include a new $10,000 
tax credit for first-time home buyers, 
strengthening the Low-Income Housing Tax 
Credit, and up to $25,000 in down payment 
assistance to first-generation home buyers.

• Not surprisingly, given these challenges and 
concerns over environmental regulations, 
sustainable/energy efficient and productivity-
oriented building products garnered significant 
attention at the show. Categories such as 
insulation and heat conductivity were of particular 
interest.

2024 Problems Faced Survey2

2023

2024

% of Respondents

407K
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Building Products Manufacturing 
& Distribution
• Interior & Exterior Products
• Infrastructure & Construction 

Materials
• Paint & Coatings
• Electrical, HVAC & Lighting

Cascadia Overview Contact the Building Products and 
Distribution Team

Naaman Heyman

Managing Director
nheyman@cascadiacapital.com
(206) 436-2536

Spencer Mueller

Senior Associate
smueller@cascadiacapital.com
(206) 436-2507

Joe Corner

Associate
jcorner@cascadiacapital.com
(206) 436-2517

Trevor Kunkel

Analyst
tkunkel@cascadiacapital.com
(206) 436-2567

Sector Overview

80+ Investment Banking 
Professionals

Transactions 
Completed495+

$16+
$16+ Billion in Total 
M&A Transactions 
Closed

Building Products Investment Banking Team
Cascadia Capital

Customized
Approach

Sub-vertical 
Industry Expertise Proven Results

A T L A N T A
A U S T I N    
L O S  A N G E L E S
M I N N E A P O L I S    
N A S H V I L L E
N E W  Y O R K
S E A T T L E

https://www.linkedin.com/in/naaman-heyman/
https://www.linkedin.com/in/spencermueller/
https://www.linkedin.com/in/joecorner/
https://www.linkedin.com/in/trevorkunkel/
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Presentation Disclaimer
This presentation is being furnished by Cascadia Capital, LLC (“Cascadia”) to the recipient and is 
intended as an outline of matters for informational and discussion purposes only. The information 
contained in this presentation, including any market data and industry information, has been derived 
entirely from material supplied by public sources, which Cascadia believes to be accurate; however, 
no independent verification of such material has been made and any estimates made by Cascadia 
based on material from such sources are by their nature inherently inexact. Accordingly, Cascadia 
does not make any representation or warranty, nor is any such representation or warranty implied, as 
to the accuracy or completeness of the information contained herein, and Cascadia is not responsible 
for any misstatements or omissions in this presentation. Cascadia has no obligation to update the 
information contained herein.

This presentation may include certain statements, estimates and projections with respect to a 
company, or industry, including certain forward-looking statements. Any such statements, estimates 
and projections reflect various assumptions, which may or may not prove to be accurate or correct, 
concerning anticipated results and are subject to significant business, economic and competitive 
uncertainties and contingencies, all of which are beyond the control of Cascadia. Accordingly, there 
can be no assurance that such statements, estimates and projections will be realized. Such 
statements, estimates and projections are likely to vary from actual results and those variations may 
be material. No such statements, estimates or projections constitute a guarantee, promise, forecast or 
prediction of the future and Cascadia does not represent or warrant that any estimates or projections 
will be achieved. Cascadia neither: (i) accepts responsibility for or makes representations as to the 
accuracy or completeness of any forward-looking statements, estimates or projections contained in 
this presentation, nor (ii) undertakes any obligation to update or revise any forward-looking 
statements, estimates or projections for any reason after the date of this presentation. All financial 
data in this presentation is provided for informational and discussion purposes only.

Past performance is not necessarily indicative, or a guarantee, of future results. There can be no 
assurance that any Cascadia project will achieve comparable results as those presented herein.

The information contained in this presentation is strictly confidential and may not be reproduced, 
distributed, disclosed or disseminated, in whole or in part, to any third party without the prior written 
consent of Cascadia.
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